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The branch focus of our Processing Technology Segment continues to be the 
construction and construction materials industry, which is currently in a period of 
stagnation. Therefore, in order to become more independent also in this segment, 
we are pushing ahead with growth in other branches.  
With success: Coal: We are strengthening our presence in the global coal industry with a geographical 

emphasis on China. Our top BIVITEC product, which was developed for the screening of coal 
in the medium and fine grain range, is being employed in this connection.
The basic technology has been proven over many years and is in successful,
international operation in a variety of branches. 

Whether as complete plants or single machines, Binder+Co offers  
all the processes needed “from bulk goods to pallet” and constantly 
seeks to make practical additions to this range. The traditional process steps 
consisting of screening, wet processing, sorting, packaging and palletizing 
have recently been supplemented by the acquisition of comminution and a 
thermal processing innovation.

… Acquisition …
In 2011, we expanded our product portfolio with the Comec-Binder S.r.l. 
subsidiary and the important process comminution phase. Since then we 
have been able to offer our customers complete systems that are even 
more comprehensive in nature.

We also look to targeted additions 
with regard to our  product range.  
Irrespective of whether innovation or the further 
development of a proven product is involved, the 
objective is to offer the best possible solution for 
current market demands. 

One focus of our basic research in 2013 was 
laser-induced fluorescence (LIF) and together with 
leading research institutes, we have developed 
a new method for the rapid assessment of the 
valuable content of ores and minerals. As a result, 
in future we will be able to considerably optimize 
the respective processing procedure. 

Binder is growing. And along with it, the Binder team in China, Gleisdorf and 
in the production and management areas. This growth also demands new 
structures and communication channels. However, what we nonetheless 
continue to adhere to are our basic values consisting of high levels of 
competence, strong internal teamwork and a positive atmosphere.

The Binder Academy Since 2013, we have been consolidating our success 
factor “employees” in the Binder Academy, our in-company training facility. 
Here, new employees are brought up to speed with the Binder approach, workers 
supplement their specialist expertise in the areas of production, service, commissioning 
and assembly, and technical experts enhance their process technology know-how. 
In addition, future managers are trained for our subsidiaries.

Our growth and increased presence in markets 
outside Europe require both expanded capacity  
and new production solutions. Example China: With our new assembly location in Wuqing in the Tianjin region, we are not only 

closer to our Asian clients, but also have decisively enhanced our competitiveness through the 
saving of high transport and packing costs.

However, even though additional assembly locations are planned, the core 
components and know-how parts for our machines will continue to be 
manufactured exclusively in Gleisdorf. Therefore, the expansion of our main 
production facilities is presently proceeding at speed. 

What is success? When things progress 
and the direction is right!

It can be that en route a problem may arise or a 
detail may bring things to a temporary halt. But 
one can’t make an omelette without breaking eggs. 
And in 2013 owing to our structural growth 
we cracked quite a few such as combining the 
differing organizational structures of our 
subsidiaries, the creation of a joint market 
image, interface optimization and 
the integration of new employees into the 
well-rehearsed daily routine at Binder+Co. 

We utilize the potential 
offered by challenging 
situations for important 
improvements and thus 
take another step forward.

We believe in long-term partnerships and 
active dialogue, not just with our employees, 
but also our customers. Lively exchanges with customers are a major 

priority for our highly motivated sales and after 
sales teams. This is because every client and 
service contact not only offers an opportunity to 
impress our customers, but also provides valuable 
impetus for innovative products and services, as 
well as impulses for the ongoing improvement 
of internal procedures.

Potash: We are continually consolidating our position in the potassium 
chloride (potash) drying plant sector and now number among the leaders 
in this niche market. With DRYON, we have launched a further development 
of a tried and tested product onto the market that has been precisely 
adapted to meet the needs of the potash branch. 
This product has not only met with a positive 
response in Germany, it also is successfully 
operated in Canada and Russia. 

We are already using worldwide key account 
management and are strengthening our 
customer relationships with targeted 
pre-sales services, which allow us to attain 
entirely new market penetration 
dimensions.

In China we have been extremely quick. 
Barely 18 months passed between the planning and the 
foundation of our Chinese subsidiary and the start of 
operations at our new production facility in Wuqing in May 2013.

Our internationalization is progressing, but it 
is faster in one direction and slower in another. 
This is because we proceed with a sense of proportion.  

We have long had a very strong presence in the EU. However, in a move aimed 
at reducing our dependency on this (currently depressed) economic region, 
we have consciously sought inroads into new markets. > 2013 over 40% of 
order intake derived from markets outside the EU.

Successful China start in 2013
•   Sales revenues generated immediately after operational start-up
•   More than twenty screening machines already assembled 
•   Total sales revenues in China more than doubled

We have similar plans for South America. Here, too, we 
intend to build our own assembly plant in order to be closer to 
customers and thus even more competitive. The experience that 
we gathered in China during 2013 will provide a valuable basis 
for this project, which however will first be realized when all the 
framework conditions allow. 

… Innovation … 
Die Bublon-Story – how Binder+Co is putting fresh swing 
into the construction materials industry. 
•   Autumn 2011: Presentation of innovative Bublon technology. 
•   2012: Foundation of the Bublon GmbH subsidiary. Dozens of interested companies 
   from across the globe tested the Gleisdorf pilot plant with their own raw materials. 
   Employing samples from the test operations, the necessary authorizations for the 
   use of the products as construction materials were then successfully obtained.

•   2013: Sale of the first Bublon system. 

In 2013, the presentation of a brand-new 
sensor technology considerably expanded 
the possibilities for optical sorting 
applications. The basis for this sensor fusion, 
which can be employed in a diversity of 
branches, is our MINEXX sorting machine 
that has been supplemented with an additional 
NIR (near infrared range) recognition level. 
As a result, apart from classification 
according to colour, materials of the same 
shade but differing matrix structures can be 
efficiently and accurately sorted.

With our new BPM (Bag Placing Machine) 
product range in the Packaging Technology 
Segment, in 2013 an automation solution was 
employed successfully for the first time in the 
logistics area for an Internet retailer. This is a 
complementary branch with potential.
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Does this excerpt from our MASTERPLAN 
arouse your interest? If you would like to find out more about our concept for the 

future of Binder+Co, you can download the entire document at www.binder-co.at >>  
Investors >> Financial Reports at any time. And if you desire to get a personal  

printed copy, you only need to send a short e-mail to office@binder-co.at.  
This is because transparency and open communications are top priorities for us.
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Binder+Co Group 
 

 

Key business development indicators – IFRS 
    Q1/2014 Q1/2013 

Sales revenues EUR m   16.73 22.07 

   thereof Processing Technology EUR m   9.18 10.95 

   thereof Environmental    

   Technology 

EUR m   4.04 5.93 

   thereof Packaging Technology EUR m   3.51 5.19 

EBIT EUR m   –0.74 0.94 

   thereof Processing Technology EUR m   –0.70 0.08 

   thereof Environmental  

   Technology 

EUR m   –0.16 0.40 

   thereof Packaging Technology EUR m   0.12 0.46 

EBIT margin %   –4.4 4.3 

EBT EUR m   –0.87 0.86 

Result for the period EUR m   –0.72 0.59 

Earnings per share (undiluted) EUR   –0.21 0.11 

Earnings per share (diluted) EUR   –0.21 0.11 

Investments TEUR   1.692 1.049 

Operating cash flow TEUR   3.810 –686 

Employees Number on the reporting 

date 
  367 352 

Sales revenues/employee TEUR   46 63 

EBIT/employee TEUR   –2 3 

Order intake EUR m   19.68 19.37 

   thereof Processing Technology EUR m   10.09 8.97 

   thereof Environmental  

   Technology 

EUR m   3.89 5.87 

   thereof Packaging Technology EUR m   5.70 4.53 

Order backlog EUR m   39.53 37.43 

   thereof Processing Technology EUR m   29.53 10.11 

   thereof Environmental  

   Technology 

EUR m   3.09 11.49 

   thereof Packaging Technology EUR m   6.91 15.82 

 

 

Key balance sheet indicators – IFRS 
  March 31, 2014 Dec. 31, 2013 

Assets1)      

Non-current assets EUR m  42.06     41.30 

Current assets EUR m  37.78  39.26 

Liabilities and shareholders‘ equity1)      

Equity EUR m  27.03  27.85 

Non-current debt EUR m  19.97  20.07 

Current debt EUR m  32.84  32.64 

Total assets EUR m  79.84  80.56 

Equity ratio %  33.9  34.6 

Return on Equity (ROE)
EBIT

 %  –2.7  19.4 

 
1)
 Balance sheet figures for 2013 at the reporting date of December 31, 2013 – refer to IAS 34/20 (a) 

 

 

Key share indicators 
    Q1/2014  Q1/2013 

Highest price EUR   23.60 28.00 

Lowest price EUR   21.40 23.02 

Closing price as at March 31 EUR   22.79 25.19 

Market capitalization as at March 31 EUR m   85.44 94.46 
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Highlights Q1/2014 
_ Order intake of EUR 19.68 million at the prior-year level  

_ Sales revenues down 24.2% from the first quarter of 2013 to EUR 16.73 million  

_ EBIT negative at minus EUR 0.74 million 

_ Second order for a BUBLON facility  

 

Ongoing difficult market conditions, success of Bublon GmbH 
The prevailing sideways movement observed in 2013 with respect to the order intake of Binder+Co could also not be stopped in the 

first quarter of 2014. During the period under review, order intake at Binder+Co, the Gleisdorf-based specialist for processing, 

environmental and packaging technology, totaled EUR 19.68 million, only slightly higher than in the prior-year quarter. Sales revenues 

fell considerably from the previous year, decreasing by 24.2% to EUR 16.73 million (Q1/2013: EUR 22.07 million). This drop can be 

mainly attributed to the weak order intake in the first quarter of 2014 as well as the fact that the order backlog of EUR 36.56 million 

at the beginning of the year included a large multi-year project which will not yet have a positive impact on sales revenues in the 2014 

financial year. The negative EBIT of minus EUR 0.74 million reflected the weak development of sales revenues. The negative earnings 

are primarily due to losses incurred by the subsidiaries Comec-Binder S.r.l. and Binder+Co Machinery (Tianjin) Ltd. as well as the lack 

of a corresponding earnings contribution up until now by the parent company Binder+Co AG itself. Above all, in light of the current 

market situation, the orders generated at Binder+Co AG in 2013 featured weak contribution margins. Binder+Co immediately adjusted 

its own and leasing capacities to the low level of sales revenues. In terms of new business, demand in all three segments continued to 

mainly focus on single machines. However, one positive development is the order to supply another BUBLON facility which was received 

by Bublon GmbH right at the beginning of the year. As at March 31, 2014, the order backlog amounted to EUR 39.53 million, up 

5.6% from the previous year (March 31, 2012: EUR 37.43 million).         

 

Segment development 
Traditionally the strongest segment, the Processing Technology Segment generated sales revenues of EUR 9.18 million during the 

period under review (Q1/2013: EUR 10.95 million), comprising 54.9% of total sales revenues. In addition to the losses incurred by 

the subsidiaries Comec-Binder S.r.l. and Binder+Co Machinery (Tianjin) Ltd. assigned to this segment, the losses generated by low-

margin contracts acquired by the parent company in 2013, were the main factors accounting for the negative segment EBIT of minus 

EUR 0.70 million in the first quarter of 2014 (Q1/2013: EUR 0.08 million). The segment’s order intake totaling EUR 10.09 million in 

the first three months of the year (Q1/2013: EUR 8.97 million) continued to be dominated by the single machine, service and spare 

part business.  

 

Sales revenues in the Environmental Technology Segment at EUR 4.04 million declined by 31.9% from the previous year (Q1/2013: 

EUR 5.93 million) owing to the weak demand. As a result of the lower sales revenues, segment EBIT also fell to minus EUR 0.16 

million, significantly below the comparable prior-year figure (Q1/2013: EUR 0.40 million). Similar to Process Technology, new orders in 

the Environmental Technology segment to the amount of EUR 3.89 million in the first quarter of 2014 (Q1/2013: EUR 5.87 million) 

related exclusively to single machines, spare parts and services.  

 

In the first quarter of 2014, sales revenues in the Packaging Technology Segment of Binder+Co also decreased and were down by 

32.4% year on year to EUR 3.51 million (Q1/2013: EUR 5.19 million.). Due to the revenue situation, EBIT generated by the segment 

was lower at EUR 0.12 million (Q1/2013: EUR 0.46 million). In contrast, the order intake developed satisfactorily, rising by 25.8% 

from the previous year to EUR 4.53 million. In particular, the contribution made by the spare part and service businesses remained at 

a high level during the reporting period. 

 

 

 

Primary segment development 
EUR m   Sales revenues EBIT 

 
    Q1/ 

2014 

Q1/ 

2013 
Q1/ 

2014 

Q1/ 

2013 

Processing Technology     9.35 10.95 –0.70 0.08 

Environmental Technology     4.04 5.93 –0.16 0.40 

Packaging Technology     4.06 5.91 0.12 0.46 

External sales revenues     17.45 22.79 – – 

Internal sales revenues     –0.72 –0.72 – – 

Binder+Co Group     16.73 22.07 –0.74 0.94 

 

 
      Q1/ 

2014 

Q1/ 

2013 

Segment operating earnings (EBIT)       –0.74 0.94 

Financial result       –0.13 –0.08 

Earnings before tax (EBT)       –0.87 0.86 

Income tax expense       –0.15 0.27 

Result for the period       –0.72 0.59 

   thereof parent company shareholders       –0.76 0.40 

   thereof non-controlling interests       0.04 0.19 
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Outlook 
As previously mentioned, the order backlog of Binder+Co amounted to EUR 39.53 million as at March 31, 2014, a rise of 5.6% from 

the comparable prior-year figure of EUR 37.43 million on March 31, 2013. However, the order volume includes a large-scale multi-

year contract in the Processing Technology Segment valued at EUR 18 million which will not make a contribution to sales revenues in 

the current financial year. On the basis of the relevant order backlog of about EUR 21 million, the Binder+Co management aims to 

maintain sales revenues in 2014 at approximately the same level as in 2013. However, it expects earnings margins to decline due to 

the difficult economic conditions in Europe. Nevertheless, earnings in 2014 should remain at the previous year’s level due to the 

disproportionately high share of the business with single machines.    

 

 

Slight reduction of the workforce 
The increasing internationalization of Binder+Co led to an increase in the number of employees to 370 as per the end of 2013, the 

highest level to date. The workforce declined slightly to 367 as at March 31, 2014, and should continue to decrease slightly in the 

upcoming quarterly periods.  

 

Investments 
In the first quarter of 2014 Binder+Co invested a total of EUR 1.692 million. The focus of this spending continued to be the 

construction of the new Group headquarters at the Gleisdorf site.  

 

The Binder+Co share – Share price maintained 
The share price of the Binder+Co share traded on the mid market of the Vienna Stock Exchange increased by 6.5% in the first quarter 

of 2014 from EUR 21.40 to EUR 22.79. Most recently the Binder+Co share was traded at a price ranging between EUR 22 and EUR 

23.  

 

The dividend of EUR 0.80 per share for the 2013 financial year approved at the 15
th
 Annual General Meeting held on April 9, 2014 

(dividend for 2012: EUR 1.10) reflects the earnings development of the company in 2013.   

 

 

 

 

 

Address/Contact 
Binder+Co AG, Grazer Straße 19–25, 8200 Gleisdorf, Austria 

Telephone: +43/3112/800-0, Fax: -320, office@binder-co.at, www.binder-co.com 

 

 

Inquiries/Investor Relations 
Karl Grabner, Telephone: +43/3112/800-363, karl.grabner@binder-co.at 
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Publisher: Binder+Co AG, Gleisdorf 

Concept, editing: be.public Corporate & Financial Communications, Vienna 

Graphic design: Alexander Rendi, Vienna 

 

 
We have prepared this Interim Notification with the greatest possible care and have scrutinized the data. Nevertheless, rounding, typographical and printing errors cannot be 

excluded. The use of automatic calculating devices can result in rounding-related differences during the addition of rounded amounts and percentages. This Interim 

Notification also contains future-oriented estimates and statements, which have been made on the basis of the information currently available. As a rule, terms such as 

“expect”, “anticipate”, “intend” and “await”, etc. are used to paraphrase such statements. We wish to point out that the actual facts, and hence the actual development of the 

company, could deviate from the reported expectations for a diversity of reasons. This Interim Notification is published in German and English. In cases of doubt, the German 

version shall take precedence.  

 

Editorial closing date: April 30, 2014 


